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Summary H1 2017 ςthe most important events

Stable 25% share in the domestic IT distribution 
market 

Change of the market positionin all countries of the 
region, maintaining a stable position in Romania

Consistent development of the mobile area ς
commencement of the distribution of Xiaomi 
products in the Baltic countries

New contracts in the CEE region and strengthening 
the existing cooperation with the vendors 

Consistent expansion of sales channels

Strategy implementationStrong position in the region

Record sales marginς6.3%

Completion of investments in e-commerce ς
new m-InterLink, Reseller Web, and InterLink platforms

Launch of the ABC Data Cloudplatform to distribute 
products, services, and cloud solutions 

iSource continues to be the market leader in Apple 
distribution in Polandςan 11% increase in sales y/y
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Financial summary H1 2017

PLN1.9 billion
sales revenues
vs PLN2.2billion in H1 2016

6.3%
sales margin
vs 5.1% in H1 2016

PLN15.2 million
EBITDA
vs PLN12.1 million in H1 
2016*

PLN4.8 million
net profit
vs PLN5.1 million in H1 
2016*

PLN10.0 million
advance dividend for 2017

PLN22.4 million
individual net profit

sales

financial results

dividend

record margin level 

EBITDA growth of 25% y/y

fulfilled financial condition for 
the payment of the advance for 
the dividend for 2017

* Resultafter the exclusionof BizneslinkCOsp. zo.o. transactionin Q1 2016
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Strong position in the CEE region

Romania

Baltic countriesCzech Republic and Slovakia

Hungary

Á Change of the market position
ςfrom #6 to #5

Á Expansion of sales channels
ςcooperation with DIY
and Retail networks

Á Expansion of the product range

Á Change of the market positionςfrom #7 to #6

Á 11% increase in sales revenues
H1 2017 vs H1 2016

Á Strengthening cooperation with Huawei 

Á Expansion of sales channels ςcooperation with DIY and Telco networks

Distribution centres: 
Warsaw, Sosnowiec, Budapest, Bucharest

Á Maintaining a stable #3 positionon the Romanian 
market

Á Expansion of sales channels

Á New contracts with the largest hypermarket 
chains

Á Change of the market position
ςfrom #4 to #3

Á Launching the salesof Xiaomi products

Á Expanding the sales channelson gaming 
products
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New contracts and strengthening the existing cooperation (selected) in H1 2017

Broadline Distributor Value Added Distributor
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Key areas ςbusiness synergies

Cooperation with key vendors

Broadline Distributor Value Added Distributor

E-COMMERCE

VAD

CLOUD

Web Service Gateway XML 

m-InterLink

CORE BUSINESS

LOGISTICS

CLOUD MOBILE
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One of the best, most effective 
B2B sales systems on the IT 
market in Poland 

Mobile app for the InterLink 
system 

Creation and configuration of an 
open online store

Modern solutions supporting 
online sales

Leading e-commerce solutions

Web Service 
Gateway XML 

m-InterLink

Á Growing number of 
installationsςalready more 
than 1,000 clients

Á Convenient accessto 
information about the sales 
consultant, trade credit status, 
currency exchange rates, and 
data on orders and invoices

Á App updatefor Android 
and iOS operating systems ς
scheduled to end in Q4 2017 

Á Increase (60% y/y) of the 
share of sales in the 
Gateway XML and EDI 
integration channels ς
automation of processes 

Á Shortened order processing 
timeςcurrently 16% of all 
placed orders are fulfilled 
directly through the 
integrated systems of our 
partners

Á Simplification of the logistics 
processςthe reseller does not 
need to have its own warehouse, 
the product ordered by the
reseller goes directly to the final 
customer

Á Simple and intuitive online store 
app that offers a wide range of 
integration possibilities, among 
others, with auction and sales 
service providers, online payment 
providers, or price comparison 
websites

Á Simplification of the search 
processςincrease in sales 
(volume of orders) 

Á Intensive works on the 
implementation of, among 
others, functional and layout 
changesςplanned completion 
at the end of September 2017
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Launch of a B2B platform for the distribution of cloud services

Consistently increasing the number ofregistered and active clients

Broadening the offerof cloud solutions and services providers

Negotiations with cloud service providers ςincrease in the number of domestic 
and foreign providers

Reseller educationwith regard to cloud solutions

Adding cloud services that are also created and developed by resellers

offer
IT INFRASTRUCTURE SECURITY BI AND DATA ANALYSIS

ARCHIVING 
& BACK UP COMMUNICATION EDUCATION OFFICEDATA MIGRATION 

& ENCRYPTION


